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Why Auction with Ashland? 
Which marketing strategy would you prefer? 

The Ashland Experience 

• Auction held within 30 days of

listing agreement

• Seller pays NO commissions in most

cases

• Settlement in as little as 30 days

• Property sold without contingencies

• No financing contingencies

• No inspection contingencies

• Sellers pays no transfer tax or

revenue stamps in most instances

• Extensive advertising focuses on

your property

Traditional MLS Method 

• Subject property is one of many being 
advertised or shown

• Property may remain on the market 
for months or years

• Seller waits for Buyers

• Upside potential limited by asking 
price

• Contingencies are common and often 
expected

• Home inspections required
• Loan approval required

• Minimal advertising; heavy reliance 
on Multiple Listing Service

The Ashland Experience will work for you! 
Schedule your appointment to talk to an agent about 
listing your property for sale today. 
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Selling with Ashland 
The Listing Process 

During your initial consultation with an agent, we will gather some 
basic information about your property. Once the property is listed, we 
will place your property in queue to be scheduled. At that moment, our 
team of agents and auction associates will begin by researching 
information and records pertaining to your sale. Afterwards, our team 
will create a marketing plan addressing how we can best advertise your 
property to prospective Buyers. As soon as a plan is finalized and the 
listing is published on our website, the MLS, and other third-party 
websites, our sales team will work to sell your property. 

Cost to the Seller 

The Buyer's Premium represents the auctioneer's commission for 
the sale. Depending upon the condition of the property, property type, 
and sales price, a 5% to 10% Buyer's Premium is charged. The Buyer's 
Premium is a percentage of the high bid price. The final purchase price 
is a combination of the high bid price plus the Buyer's Premium. The only 
out-of-pocket cost the Seller has to pay is a $199 marketing fee. 

The only time that the Seller is required to pay a commission is if 
another Broker brings a client to the auction. In that event, the Seller will 
pay a 2.5% Broker Co-Op to the registered Agent of the winning bidder. 

Our team of Auctioneers, Agents, and Marketing Coordinators 
will work diligently to take your property from the auction block to 
the settlement table. Feel free to contact our staff at 410-488-3124 with 
any inquiries or visit our website www.ashlandauction.com for 
answers to Frequently Asked Questions. 
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Advertising Your Listing 
Our team at Ashland Auction Group works to devise a marketing strategy that will 

work for each seller's individual property. Using a variety of methods and tools, we 

are sure to target prospective Buyers that are looking to acquire a property just like 

yours. 
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